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—-Ambulatory EMR (2-5 Phys.) Cont.—
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— Ambulatory EMR (2-5 Phys.) Cont.—
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= Ambulatory EMR (26-100 Physicians) was the lowest-rated market segment in the De-
cember 2009 Top 20 Best in KLAS Awards report; Ambulatory EMR (2-5 Physicians) was

one of the highest.

= Most providers are confident about reaching meaningful use timelines but gaps still ex-
ist in functional areas such as reporting tools, patient access to medical records, and the

ability to share key clinical data.
= Allscripts, eClinicalWorks, GE, and NextGen tend to dominate provider mind share

regardless of the size of the physician group.
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